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Company Profile
(all sections are to be filled in WORD format ONLY!!)
russia-europe-map@mail.ru; www.ru-eu-cooperation-without-frontiers.com

Company:

Street:

Postal Code+City:

1. Participant:

Telephone: Fax:

Email: Internet:

Position:

2 [PEUEEEE Telephone: Fax:

Email:

Position:

Interpreter neede | English/Russian ||

Year of foundation: | Employees: | | Turnover [€]: |

Precise description of your products / services / technologies for cooperation. Please, describe advantages

and innovations:

Description of requested type of cooperation and role of partner sought:

Place, Date



mailto:russia-europe_map@mail.ru

For Turkish companies
Visit to Russia — terms and conditions

Air tickets

1. Economy class:

Non-refundable tickets. Could be exchanged with a fee of € 50:

1 SU2131 W 04JUN 1 ISTSVO HK1
2 SU2134 Q O7JUN 4 SVOIST HK1
RUB 11555

€ 304

2. Business class
1 SuU2131 I 04JUN 1 ISTSVO HK1
2 SU2134 1 07JUN 4 SVOIST HK1

RUB- 36355 € 957

Exchange, return eosepar € 200
2. Business class

1 SU2131 D 04JUN 1 ISTSVO HK1
2 SU2134 D 07JUN 4 SVOIST HK1

RUB 40255 € 1,060
Timetable

04/06
SU2135 IST 1 SVO
TK 413 IST 1 VKO
TK 417 IST 1 VKO

TK 415 IST 1 VKO

1
2
3
4 SU2131 IST 1 SVO
)
6 SU2133 IST I SVO
7

> O » O » >» O

TK 419 IST 1 VKO
07/06
1 TK 420 VKO A IST 1
SU2130 SVO D IST 1
TK 414 VKO A IST 1

A WN

TK 418 VKO A IST 1

5 TK 416 VKO A IST 1
6 SuU2134 SVO D IST 1
SU — Aeroflot

0155
0840
1105
1230
1655
2120
2310

0610
0935
1330
1600

2145
2310

1230 1625

D 2310 0105+1

1230 1625
2310 0105+1

1230 1625
2310 0105+1

0545
1230
1455
1625
2045
0110+1
0300+1

0755
1140
1510
1745

2340
0105+1



TK — Turkish Airlines, Vnukovo airport
Hotel

Golden Ring*****,

RUB 11 680 py6ueit (€ 307) double-room for 2 persons with breakfast. For 3 nights RUB 35 040 per
person (€ 921).

. Transfer

Minimum cost of airport-hotel-airport transfer for a group of up to 11 persons is RUB 9 500 (€250).

INVESTMENT AND BUSINESS PARTNERSHIP PROJECT PROFILE

Onucanue UuBectuumonnoro u [leaosoro Ilapraepcrsa Ilpoexkra

Country/Crpana: Project No./Homep npoexra:

ISIC/TICHUK: Date of Submission//{ara:

Project title/ HazBanue npoexra:

Project summary/ Kparkoe coaep:kanue:




PART |: INFORMATION ON COMPANY PROPOSING PROJECT
Yacre I: Undopmanus 0 KOMIAHUH, NPEIATAIOIeH MPOEKT

Name of Company/
Ha3Banue koMnaHumu:

Address/ ITouToBBII
ajpec:

Telephone/ TeJ.:

Facsimile/ ®akc:

E-Mail/ 3. moura:

Web-page/ UnTepHer :

Telex/Tenexc:

Contact Person(s) /
KonrakTHoe aumo(a):

Name/®UO:

Position/[{0/1:xkHOCTD:

Name/®PUNO:

Position/{o/2KHOCTD:

Please attach as annex 1 brief background of person (entrepreneur) proposing the project,
providing information on business experience, education and languages.

[Tpocrba ykazaTh B MPUIOKEHUH KPATKYIO OMOTpaduio MpeanpruHIMATES], MPeIaratoIiero
MIPOEKT, B T. 4. 00pa30BaHUe, 3HAHUE SI3BIKOB, JIEJIOBOM OMBIT

CURRENT LINE OF BUSINESS/ Tekymasi npeinpuHUMaTeIbCKas 1eITeJIbHOCTh

A. Background and history/ O6ocHOBaHMe U MCTOPHSA:

B. Company description (including information on affiliates, subsidiaries, parent
companies, etc.): If relevant to project proposed please attach description of plant
equipment and other assets. Description of technology currently in use and the related
production process/ Onucanue kKoMnaHuu (B T.4. uHGopmanus o puamnasax,
AOYEPHUX U MATEPUHCKHUX KOMIIaHUM, 1 T.1.): Eciu kacaercst mpeasiaraeéMoro npoekTa,
MIPUJIOKUTE OMMCcCaHue 000pYAOBaHUS U APYroro uMmyniectsa. OnucaHue MCmoJb3yeMoi
TEXHOJOI'MM U MPOU3BOACTBCHHBIX IMPOLIECCOB.

C. Describe technical problems faced in current operation/ OnuummTe Tekyumue
TeXHUYeCKHe NpodJieMbl:

D. Product(s) currently produced (estimated quantities and installed capacities)/
IIpousBoaumblii TOBap(bl) ¢ yKa3aHUEM KOJNYeCTBA 1 MOIIHOCTH:

If currently producing more than one broad category of products, please list/ Ecnu
MIPOM3BOJIUTCS O0Jiee 0JIHOM KaTeropruu TOBAPOB, YKAXKHUTE BECh CIIHCOK

E. Employees/ KoJi-Bo pa6-koB:

Permanent/ ITocTosHHBIX:

Seasonal/ Ce30HHBIX:

F. Indicate if company staff has had recent training related to technology application/




Ykaxkure, 00y4aJicsi JIM HeIABHO NEPCOHAJ NPUMMEHs1eMOil TeXHOJIOTHH:

G. Specify if additional training is required/ Heo0xoaumo Jin 10ono1HATEIbHOE 00yYeHHeE:

ANNUAL TURNOVER / I'ogoBoii ToBapoodopoT

A. Sales/ IIpona:xu:
(€ equivalent/ B EBpo)

B. Export/ Ikcnopr:
(in % of sales/ B % ot mpomax)

OWNERSHIP/ IIpaBo co0cT-HOCTH:
(local/foreign, private/public)/ MectHas
WJIN MHOCTPaHHAsI, YaCTHAsH/TOC-HHAs

CURRENT MARKETS/ CymecTByomue poIHKH CObITa

A. LOCAL MARKET/ MecTHblii pbIHOK cObITA:

(i) Estimated size of local market for company’s products/ Yka:xkute oueHKy pa3mepa
MECTHOI0 PbIHKA /IJIsl CObITA TOBAPOB KOMIIAHUU:

If necessary qualify market segments served/ Ilpu HEOOXO0IUMOCTH YKaKUTE KOJI-BO
CETMEHTOB MECTHOTO PhIHKA, Ky/la CObIBAeTCS TOBAP

(ii) Estimated market share of the company/ /10,11 KOMIaHMHU HA PbIHKeE:

(iii) If end users are a few major buyers please describe and indicate number/ Yka:xxkurte
YK CJI0 U ONMIINTE, €CJIM KOHEYHBIMH NMOTPeOUTEIIMI TOBAPA SBJSIIOTCA KPYIHbIE
NOKYNATeJH:

(iv) Marketing instruments (distribution channels, agents)/ MIHCTpyMeHTbI MapKETHHTa
(xaHaJBI COBITA, aT€HTHI):

(v)Does company have a separate marketing/ sales department/ Umeet Jin koMnanust
Bbl/leJIECHHbIE OT/1eJIbl 10 MAPKETHHTY WM CObITY:

(vi) Trade marks/ Toprossie Mapku:

B. EXPORT MARKETS / OkciopTHbIe PHIHKH:

(i) Annual exports / 'ogoBoii 3kcnopT:

(i)  Characteristics of main customers (countries, types of buyers) / Xapakrepucruka
OCHOBHBIX KJIMEHTOB (CTpaHbl, TUIIBI TOKYNATEJeH):

(iii) Marketing instruments (local agents, foreign trade companies, direct approach, etc.) \
NHCcTpyMeHTHI MapKeTHHTa (MECTHBIE areHThl, HTHOCTPAHHBIE TOPTOBBIC KOMITAHUH, TIPSMbIS
MOCTaBKH, T.]I.):




1.1:

1.2:

(iv) Special trade conditions (commercial agreements, quotas, subsidies, privileges and

barriers, etc.) which directly affect your exports / CnenuajibHble TOProBblie YCJI0BHS
(KOMMepYECKHE COTIIAIICHHS, KBOTHI, CYOCHUIUH, PUBUIIETUN U Oaphephl, T.1.), KOTOPbIe
HANPSAMYI0 BIUSOT Ha Bam skcnopr:

Bank references (Please specify bank
name, address, contact person)/
lannbie 0 Bamem 0aHke (Ha3BaHueE,
aapeC, KOHTAKTHOC JINIIO-

Main trading partner
references/ OcHoBHbIE
TOProBble MapTHEPHI:

What do you consider [ |Technical expertise / Texuuueckuii ompIT
special strengths of your | [ |Managerial expertise / Yrpapiendeckuii omsIT
company/ Ykaxure, uto | [ |Technology / Texronorus

BbI cunTaere ocodbIMH [ ]Quality control / KorTpons kadecTa
npenMyIecTBaMu [ |Exports / Dxcropt
Bameii komnanum: [ |Marketing / MapkeTusr

(Please indicate specific [ ]Financial resources / ®uHAaHCOBBIE pecypchl
competitive advantages [ ]R & D/HUOKP
and factors such as R&D | [ ]Other / Jlpyroe:

facilities and their
objectives, patents, quality
control systems, etc./
VKaxxuTe 0coObIe
KOHKYPCHTHBEIC
IIPEUMYIIECTBA, TAKUE KaK
HHUOKP, maTeHTEHI,
CHUCTCMa KOHTPOJIA
KadecTBa, v T.J.)

Please elaborate on each
box checked / Ykaxure o
KaXIO0MY pas3leiny.

PART I1: INFORMATION ON PROPOSED PROJECT
Yacrs 11 : UndopMmanus o npeiaraeMom InpoeKre

PURPOSE OF THE PROJECT / Llean npoekTa:

E.g. expand production of current facilities; improve quality of current products, introduce new
products, establish new facilities, etc. / Hanpumep, pacimpuTh CyIecTByOIIee MPOU3BOICTBO,
MOBBICUTH KAQYCCTBO ITPOU3BOJHUMBIX TOBAPOB, IPOU3BOJAUTL HOBBIC TOBAPLI, CO3J1aThb HOBOC
MIPOU3BOJICTBO, U T.J.

DESCRIPTION OF PRODUCTS TO BE PRODUCED AND THEIR QUANTITIES /
Onucanue TOBApOB JAHHOIO NPOEKTA U UX KOJINYECTBO:




11.3:

1.4:

Please put clear description of each product / Ykaxxure TouHO€ OnMcaHNe KaXI0T0 TOBapa

Product description/Onucanne | Nominal capacity/KoJ-Bo B
rojt

Product 1/ToBap 1:

Product 2/ ToBap 2:

Product 3/ Toap 3:

Product 4/ Toap 4:

Product 5/ ToBap 5:

etc. (maximum 20)/ u T.1.
(maxkc. 20 ToBapoB):

RATIONALE BEHIND THE PROJECT / Ilesiecoo6pa3HOCTb NMPOEKTA:

What are the main reasons to expect success; what are the competitive advantages (such as
special access to raw materials, specific markets, unique technology etc.) that the project seeks to
exploit? / O6ocHOBaHuUs, MOYEMY 05KHIAETCS, YTO MPOEKT OyAeT YCHelIHbIM; KAKOBbI
KOHKYPEHTHbIe PeuMYylecTBa (HanpuMep, YHUKAJIbHbIN TOBap, 0CO0bIH J0CTYN K ChIPBIO,
0CcO0bIi PHIHOK COBLITA, YHUKAJbHAS TEXHOJIOTHS U T.1.), KOTOPbIe OyAYT HCHOJb30BATHCS
NPOeKTOM?

TARGETED MARKETS / Oxkuiaembie ppIHKH cObITA IPOEKTA

A. LOCAL MARKET / MecTHblii pbIHOK

(i) Characteristics of potential customers / YkaxuTe NoTeHIIMAJTbHBIX KJIMEHTOB:

(ii) Potential size of the market and expected growth rate / [lorennuanbHbIii pasmep
PHIHKA H 0KHIaeMble TEMIIBI €ro pocra:
Indicate sources for estimates, e.g. market surveys, government statistics, inference from
related studies, etc. / Ykaxure ucrounuku Baieit orieHku (0030pbI ppIHKA, TOCCTATHCTHKA,
TPYTHUE UCCIICTOBAHMUS )

(iii) Anticipated advantages of the proposed project in comparison to the competition /
O:xuaeMple NPeMMYIeCTBA POEKTA B CPABHEHHH ¢ KOHKYPEHTaMM:

(iv) Expected market share to be achieved / Oxkungaemasi 1011 ppIHKAa TOBapa NMPOEKTA:

(v)Current local prices of the products / Tekymme MecTHbIE IIeHbl HA TOBAP NMPOEKTA:

B. EXPORT MARKET(S) / OxcnnopTHbIH PHIHOK(H)

(i) Export target (in % of total sales) / Llean s3xcnopra (B % 0T Bcex mpoaak):

(ii) Is there any already secured market (if yes, please explain) / CymecTByoT Jin
rapaHTHPOPBAHHbIE PbIHKHU CObITA (€CJIH 12, TO MOSICHUTE):

(iii) Other potential markets / /I[pyrue noreHnuajabHbie PbIHKH CObITA:




11.5:

1.6:

1.7:

11.8:

11.9:

Estimated total investment costs (in €)
/ O01IMe MHBECTULMOHHBbIE 3aTPAaThI
(8 EBpo)

INPUTS TO BE PROVIDED BY LOCAL PARTNER / Bki1aj B IpoeKT MeCTHOM

KOMIIAHUMH

Description/Onucanune | Value in €/ B EBpo

A. In-kind inputs (plant,
machinery, equipment) Give details as
annex/ HarypaJabHblii BKJIaj ( 3aBoj,
MAallMHbI, 000Py/10BaHHE)
[ToxpoOHOCTH yKAXKUTE B IPUIIOKECHUU .

B. Cash/Haanuyngie:

C. Land/3emusn:
Size, location, quality, etc. /
Hnomam;, PAaCIIOJIOKCHHUEC, KAYCCTBO....

D. Other/ dApyroe:
Specity in detail / Ykaxure
oIPOOHO

E. Subtotal / UToro:

F. Local credit access / Jloctyn k
MECTHOMY KPeIHTY:

G. Total/ UTOI'O:

Inputs needed from a foreign partner (in
€) / Heo0xoaumplii BKJIaJ HHOCTPAHHOIO
naprHepa (8 EBpo):

What form of collaboration is sought /
®opMa 0:KMT2eMOr0 COTPYAHUYECTBA:

Please elaborate on each box checked /
OOBsicHUTE TIO KQXKIOMY KBa/Ipary.

[ lJoint-venture (equity) / CoBMecTHOE TIp-THE
(akmun)

[ Management expertise / Ynpapienueckuii
OTIBIT

[ JLoan / 3aiim

[ ]Technical expertise / TeXHUYECKHii OMBIT

[ IMarket access / JlocTyn Ha pBIHOK

[ |Marketing expertise / MapKkeTHHI OBBIii OIBIT
[ 1Sub contracting / TToapsin

[ ]Technology transfer / ITepenaya TexXHONOTHH
[ |Buy-back arrangement / Coramenue o Kyriie-
TIPOTAXKH

[ ]Joint R&D / CoBmectubie HUOKP

[ ]Equipment purchase / 3akymnka 060py10BaHHs

[]Other / ipyroe

PRODUCTION INPUTS LOCALLY AVAILABLE / Bkiaax B npou3BoJACTBO, MMEIOUIUICS

HA MECTHOM PBIHKE:




11.10:

11.11:

A. Machinery and equipment to be
purchased locally (suppliers, prices) /
IIpuoGperaemble Ha MECTHOM PBIHKE
MAalIMHbI U 000pyA0BaHKe (TIOCTABIINKH,
LIEHBI):

B. Technical know-how / Texanueckoe
HOY-Xay:

C. Labour/Pa6ouas cuia:
(skill level, wage rates) / YpoBeHb
KBaJIM(UKAIMH, 3aPIIIAThI)

D. Raw materials / Coipbe

Quantity needed/
KoJs1-Bo B rox

Price/unit/Ilena/
Enunnna

E. INFRASTRUCTURE AVAILABLE AT PROPOSED SITE / Umeromasicsa
HH(PPACTPYKTYpa B NpeIjaraeMoM MpoeKTOM MecTe:
Provide unit costs where applicable / I'te BO3MOYKHO yKa)XKHTE CTOUMOCTb €IUHUIIBI

(i) Transport facilities / Tpancnopr:

(ii) Telecommunications / TejleKOMMYHUKAIIUN:

(iii) Electricity / DiiekTpu4ecTBO:

(iv) Gas/TIa3:

(v)Water / Boaa:

(vi) Waste disposal / Yruanzanust oTxonoB:

(vii) Indicate if project is to be located in a

special zone or park / Ykaxure, ec/ii IpOeKT
Oyaer pa3MellieH B 0c000i1 30He HJIH «IIapKe»:

MATERIALS TO BE IMPORTED / UmnopTtu

YEMBIC IPOCKTOM MaTCpPHAJIbI:

A. Machinery and equipment to be
imported (suppliers, prices) /

HNmnoprupyemMbie MaIIMHBI B 000pyAOBaHHE

(TIOCTaBIIMKH, TIEHBI):

B. Raw materials / Coipbe

Quantity needed
Kou1-Bo B roa

Price/unit/Ilena/
Exnnauna

WHAT STUDIES ARE AVAILABLE FOR THE PROJECT / Kakue ucciaenoBaHusi o
npoekty umerorcs: (Please list and give dates when they were carried out and by whom,
including studies under preparation, or studies which require updating). If brief summary is
available please attach / (YkaxuTe, KOT/1a 1 K€M OHU OBLIN TIOJITOTOBJICHBI; TOTOBSIITUECS
MCCIICIOBAHMSI WJIH UCCIIeIOBaHMsL, TpeOyrome oOHoBneHus ). [Ipunoxure, eciim uMeroTcs




KpaTKHUC ONMMCaHUA:

11.12: | WHAT SPECIAL CONDITIONS OR INCENTIVES WILL/COULD APPLY TO THE
PROPOSED PROJECT / Kakue oco0ble yCJ10BHS WIH NPUBJIEKATEJIbHbIE YePThI
OyAyT/MOryT KacaThCsl MPOEKTA:

E.g.: tax rates, tax holidays, loss carried forward, subsidies, profit repatriation and ownership
laws, export/import restrictions or incentives, etc. / Hanpumep, HaJoroBble CTaBKH,
OCBOOOKCHHE OT HAJIOTOB, CIIMCAHUE PACX0JI0B, CyOCHIUH, penaTpralus IpuObUTN 1 3aKOHBI B
OTHOILICHHUU CO6CTB€HHOCTI/I, 9KCIIOPTHO-UMITIOPTHBIC OTPAHUYCHU A WU IIPUBUIICTHUU, U T.I.

INVESTMENT AND BUSINESS PARTNERSHIP PROJECT PROFILE

Onucanne MuBectunuonnoro u /lenosoro Ilapraepcra Ilpoexra

Country/Crpana: Project No./Homep npoexra:

ISIC/TICHUK: Date of Submission//laTa:

Project title/ HazBanue npoexra:

Project summary/ Kparkoe coaep:kanue:




PART |: INFORMATION ON COMPANY PROPOSING PROJECT
Yacte [: Undopmanysi 0 KOMIAHUHU, IPELJIAraAoNied NPoeKT

Name of Company/
Ha3panue kOMIaHuu:

Address/ I1ouToBBIH
aapec:

Telephone/ Teu.:

Facsimile/ ®akc:

E-Mail/ Da. moura:

Web-page/ UnTepHer :

Telex/Tenexc:

Contact Person(s) /
KonTakTHoe Jumo(a):

Name/®PUNO:

Position/{o/2KHOCTD:

Name/®UO:

Position/{o/1:xkHOCTD:

Please attach as annex 1 brief background of person (entrepreneur) proposing the project,
providing information on business experience, education and languages.

ITpocnOa yka3aTh B IpUIIOKEHUU KPATKyI0 Onorpaduio mpeanpuHIMaTes, Ipeaiaranero
MIPOEKT, B T. 4. 00pa3oBaHKe, 3HAHUE A3BIKOB, JIEJIOBOM OIBIT

CURRENT LINE OF BUSINESS/ Texkymasi npeinpuHuMarTe/JibCKasi 1esiTeJIbHOCTh

A. Background and history/ O6ocHOBaHMe U HCTOPHSA:

B. Company description (including information on affiliates, subsidiaries, parent
companies, etc.): If relevant to project proposed please attach description of plant
equipment and other assets. Description of technology currently in use and the related
production process/ Onucanue koMnaHuu (B T.4. uHGopmanus o puamnasax,
AOYEPHUX U MATEPUHCKHUX KOMIIaHUM, 1 T.1.): Eciu kacaercst mpeasiaraeMoro npoekTa,
MPUJIOKUTE OMMcCaHue 000pYAOBaHUS U APYroro uMmyniectsa. OnucaHue MCmoJb3yemMoi
TEXHOJOI'MM U MPOU3BOACTBCHHBIX IMPOIIECCOB.

C. Describe technical problems faced in current operation/ Onummure Tekymue
TeXHH4YeCKHe MpodJieMbl:

D. Product(s) currently produced (estimated quantities and installed capacities)/
IIpon3BoanMpIii TOBap(bl) ¢ YKa3aHMEM KOJMYECTBA 1 MOLIHOCTH:

If currently producing more than one broad category of products, please list/ Ecin
IMPOU3BOJAUTCS Ooee OI[HOI>'I KaTCropmuu TOBAPOB, YKAXKUTEC BCCh CIITMCOK

E. Employees/ Koi-Bo pad-koB:

Permanent/ [TocToAHHBIX:

Seasonal/ Ce30HHBIX:

F. Indicate if company staff has had recent training related to technology application/
Ykaxxure, 00y4aJicsi JIM HeIaBHO NEPCOHAJ IPUMEHs1eMOil TeXHOJIOTHH:




G. Specify if additional training is required/ Heo0xoaumo Jin 1onoaHuTe/IbHOE 00y4eHHe:

ANNUAL TURNOVER / T'onoBoii ToBapoo60opoT

A. Sales/ Ilponanxu:
(€ equivalent/ B EBpo)

B. Export/ Okcnopr:
(in % of sales/ B % oT mpoaax)

OWNERSHIP/ IIpaBo co0cT-HOCTH:
(local/foreign, private/public)/ MecTtHas
HJIM HHOCTpaHHas, ‘IaCTHaSI/I‘OC-HHaSI

CURRENT MARKETS/ CymiecTByonme poIHKH cObITA

A. LOCAL MARKET/ MecTHblii pbIHOK cObITA:

(i) Estimated size of local market for company’s products/ Yka:kurte oieHKy pa3mepa
MECTHOI'0 PbIHKA /1J1l CObITA TOBAPOB KOMIIAHHMU:

If necessary qualify market segments served/ Ilpu HEOOX0IUMOCTH YKAKHUTE KOJI-BO
CETMEHTOB MECTHOTO PhIHKA, Ky/la CObIBAeTCS TOBAP

(ii) Estimated market share of the company/ JloJia KOMIaHMU HA PbIHKeE:

(iii) If end users are a few major buyers please describe and indicate number/ Ykaxurte
YHCJIO ¥ ONMIIHNTE, eCJIM KOHEYHbIMHU NOTPEOUTEIIMH TOBAPA ABJISAIOTCH KPYIHbIE
NMOKYNATEJIH:

(iv) Marketing instruments (distribution channels, agents)/ MIHCTpyMeHTBI MapKETHHTa
(xaHasbI COBITA, aT€HTHI):

(v)Does company have a separate marketing/ sales department/ Umeet iu kKOMIaHust
Bbl/IeJICHHbIE OT/IeJIbl 10 MAPKETHHIY HJIH COBITY:

(vi) Trade marks/ Toprosbie Mmapku:

B. EXPORT MARKETS / xkcniopTHbIe PHIHKH:

(i) Annual exports / 'onoBoii 3xkcnopr:

(i)  Characteristics of main customers (countries, types of buyers) / Xapakrepucruka
OCHOBHBIX KJIMEHTOB (CTpaHbl, TUITBI MOKYNATEJeH):

(iii) Marketing instruments (local agents, foreign trade companies, direct approach, etc.) \
I/IHCTPYMQHTBI MapKCTHUHTa (MGCTHBIG ArCHTbhl, THOCTPAHHBIC TOPIrOBLIC KOMITAHHUU, IIPSAMBIC
MTOCTaBKH, T.]I.):

(iv) Special trade conditions (commercial agreements, quotas, subsidies, privileges and




1.1:

11.2:

barriers, etc.) which directly affect your exports / CnenuajbHbie TOProBbie yCJI0BHS
(KoMMepUYeCcKHe COTTIaIeHusI, KBOThI, CYOCUINH, IPUBWIIETUN U Oapbephl, T.11.), KOTOPbIe
HANPSIMYI0 BIUSIOT Ha Bamn skcnopr:

Bank references (Please specify bank
name, address, contact person)/
Jannble 0 Bamem 0anke (Ha3BaHue,

aapec, KOHTaKTHOE JIUIIO:

Main trading partner
references/ OcHOBHbIE
TOProBbI€ MAPTHEPHI:

What do you consider
special strengths of your
company/ YKaxure, 4T0
BbI cunTaere ocoobIMHU
NpenMyecTBaMu
Bamnieii koMnaHum:
(Please indicate specific
competitive advantages
and factors such as R&D
facilities and their
objectives, patents, quality
control systems, etc./
VYkaxunre ocoObie
KOHKYpPEHTHBIE
IIPEUMYIIECTBA, TAKUE KaK
HUWOKP, mateHTEI,
CUCTEMA KOHTPOJIA
KauecTBa, U T.J.)

Please elaborate on each
box checked / Ykaxunre mo
KaXXJIOMY pasaeiy.

[ ]Technical expertise / TexHHUeCKHii OMBIT

[ |Managerial expertise / YrpaBneHueckuii OmbIT
[ ]Technology / Texronorus

[ ]Quality control / KonTpons kauecTsa
[]Exports / Dxcriopt

[ |Marketing / MapkeTunr

[ ]Financial resources / ®uHAHCOBBIE pecypChl

[ IR & D/HUOKP

[]Other / Ipyroe:

PART 1I1:

INFORMATION ON PROPOSED PROJECT

Yacte 11 : Uudopmanus o npeaiaraeMoM MpoeKTe

PURPOSE OF THE PROJECT / Lleab npoexra:

E.g. expand production of current facilities; improve quality of current products, introduce new
products, establish new facilities, etc. / Hanpumep, paciiuputs CyliecTByoIee MPOu3BOACTBO,
IMOBBICUTH KQY€CTBO IIPOU3BOJHMMBIX TOBAPOB, IIPOU3BOJNUTH HOBBIC TOBAPLI, CO3JJaTh HOBOC

IMPOU3BOJACTBO, U T. /.

DESCRIPTION OF PRODUCTS TO BE PRODUCED AND THEIR QUANTITIES /
OnucaHue TOBApOB TAHHOI'0 MPOEKTA U UX KOJUYECTBO:
Please put clear description of each product / Ykaxxure TouHO€ OnHcaHNe KaX10T0 TOBapa




1.3:

11.4:

Product description/Onucanne | Nominal capacity/KoJ-Bo B
rojt

Product 1/ToBap 1:

Product 2/ ToBap 2:

Product 3/ ToBap 3:

Product 4/ Toap 4:

Product 5/ Toap 5:

etc. (maximum 20)/ 1 T.1.
(makc. 20 ToBapoB):

RATIONALE BEHIND THE PROJECT / Ileiecoo0pa3HOCTh NMPOEKTA:

What are the main reasons to expect success; what are the competitive advantages (such as
special access to raw materials, specific markets, unique technology etc.) that the project seeks to
exploit? / O6ocHoBaHus1, MOYEMY 0:KHIAETCS, YTO MPOEKT OYIET yCHEIIHbIM; KAKOBBI
KOHKYPEeHTHbIe MPeuMyllecTBa (HApUMep, YHUKAJIbHbIA TOBApP, 0C00bIil J0CTYI K ChIPbIO,
0CO0BbIii PBIHOK COBITA, YHHKAJIbHASI TEXHOJIOTHS H T.1.), KOTOpPbIe OyAyT HCIO/Ib30BaThCs
NMpoeKToM?

TARGETED MARKETS / O:xnxaeMbie pbIHKH CObITA NPOEKTA

A. LOCAL MARKET / MecTHbI#i pbIHOK

(i) Characteristics of potential customers / Yka:kute Nn0TeHUMAJIbHBIX KJIMEHTOB:

(ii) Potential size of the market and expected growth rate / [lorenunajabHbIil pa3mep
PHIHKA H 0KUAaeMble TeMIIbI ero pocra:
Indicate sources for estimates, e.g. market surveys, government statistics, inference from
related studies, etc. / Ykaxxute ncrounnky Bameii oreHku (0030pbl phIHKA, TOCCTATHCTHKA,
JPYTUE UCCIIETOBAHUS)

(iii) Anticipated advantages of the proposed project in comparison to the competition /
OxxuiaemMmple NPEeNMYIIECTBA NIPOEKTA B CPABHEHHH ¢ KOHKYPEHTAMMU:

(iv) Expected market share to be achieved / O:xunaemasi 10,111 pbIHKAa TOBapa MPOEKTA:

(v)Current local prices of the products / Tekynue MecTHbIE IIeHbI HA TOBAp NMPOEKTA:

B. EXPORT MARKET(S) / OxcnnopTHbIH PHIHOK(H)

(i) Export target (in % of total sales) / Lleab 3xcniopTa (B % 0T Bcex mpoaax):

(ii) Is there any already secured market (if yes, please explain) / CymecTByoT Jin
rapaHTHPOPBAaHHbIE PIHKHU CObITA (€CJIM 12, TO MOSICHUTE):

(iii) Other potential markets / /I[pyrue noreHuunajibHble PHIHKH COBITA:
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1.6:

1.7:

11.8:

11.9:

Estimated total investment costs (in €)
/ O01IMe MHBECTULMOHHBbIE 3aTPAaThI
(8 EBpo)

INPUTS TO BE PROVIDED BY LOCAL PARTNER / Bki1aj B IpoeKT MeCTHOM

KOMIIAHUMH

Description/Onucanune | Value in €/ B EBpo

A. In-kind inputs (plant,
machinery, equipment) Give details as
annex/ HarypaJabHblii BKJIaj ( 3aBoj,
MAallMHbI, 000Py/10BaHHE)
[ToxpoOHOCTH yKAXKUTE B IPUIIOKECHUU .

B. Cash/Haanuyngie:

C. Land/3emusn:
Size, location, quality, etc. /
Hnomam;, PAaCIIOJIOKCHHUEC, KAYCCTBO....

D. Other/ dApyroe:
Specity in detail / Ykaxure
oIPOOHO

E. Subtotal / UToro:

F. Local credit access / Jloctyn k
MECTHOMY KPeIHTY:

G. Total/ UTOI'O:

Inputs needed from a foreign partner (in
€) / Heo0xoaumplii BKJIaJ HHOCTPAHHOIO
naprHepa (8 EBpo):

What form of collaboration is sought /
®opMa 0:KMT2eMOr0 COTPYAHUYECTBA:

Please elaborate on each box checked /
OOBsicHUTE TIO KQXKIOMY KBa/Ipary.

[ lJoint-venture (equity) / CoBMecTHOE TIp-THE
(akmun)

[ Management expertise / Ynpapienueckuii
OTIBIT

[ JLoan / 3aiim

[ ]Technical expertise / TeXHUYECKHii OMBIT

[ IMarket access / JlocTyn Ha pBIHOK

[ |Marketing expertise / MapKkeTHHI OBBIii OIBIT
[ 1Sub contracting / TToapsin

[ ]Technology transfer / ITepenaya TexXHONOTHH
[ |Buy-back arrangement / Coramenue o Kyriie-
TIPOTAXKH

[ ]Joint R&D / CoBmectubie HUOKP

[ ]Equipment purchase / 3akymnka 060py10BaHHs

[]Other / ipyroe

PRODUCTION INPUTS LOCALLY AVAILABLE / Bkiaax B npou3BoJACTBO, MMEIOUIUICS

HA MECTHOM PBIHKE:




11.10:
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A. Machinery and equipment to be
purchased locally (suppliers, prices) /
IIpuoGperaemble Ha MECTHOM PBIHKE
MAalIMHbI U 000pyA0BaHKe (TIOCTABIINKH,
LIEHBI):

B. Technical know-how / Texanueckoe
HOY-Xay:

C. Labour/Pa6ouas cuia:
(skill level, wage rates) / YpoBeHb
KBaJIM(UKAIMH, 3aPIIIAThI)

D. Raw materials / Coipbe

Quantity needed/
KoJs1-Bo B rox

Price/unit/Ilena/
Enunnna

E. INFRASTRUCTURE AVAILABLE AT PROPOSED SITE / Umeromasicsa
HH(PPACTPYKTYpa B NpeIjaraeMoM MpoeKTOM MecTe:
Provide unit costs where applicable / I'te BO3MOYKHO yKa)XKHTE CTOUMOCTb €IUHUIIBI

(i) Transport facilities / Tpancnopr:

(ii) Telecommunications / TejleKOMMYHUKAIIUN:

(iii) Electricity / DiiekTpu4ecTBO:

(iv) Gas/TIa3:

(v)Water / Boaa:

(vi) Waste disposal / Yruanzanust oTxonoB:

(vii) Indicate if project is to be located in a

special zone or park / Ykaxure, ec/ii IpOeKT
Oyaer pa3MellieH B 0c000i1 30He HJIH «IIapKe»:

MATERIALS TO BE IMPORTED / UmnopTtu

YEMBIC IPOCKTOM MaTCpPHAJIbI:

A. Machinery and equipment to be
imported (suppliers, prices) /

HNmnoprupyemMbie MaIIMHBI B 000pyAOBaHHE

(TIOCTaBIIMKH, TIEHBI):

B. Raw materials / Coipbe

Quantity needed
Kou1-Bo B roa

Price/unit/Ilena/
Exnnauna

WHAT STUDIES ARE AVAILABLE FOR THE PROJECT / Kakue ucciaenoBaHusi o
npoekty umerorcs: (Please list and give dates when they were carried out and by whom,
including studies under preparation, or studies which require updating). If brief summary is
available please attach / (YkaxuTe, KOT/1a 1 K€M OHU OBLIN TIOJITOTOBJICHBI; TOTOBSIITUECS
MCCIICIOBAHMSI WJIH UCCIIeIOBaHMsL, TpeOyrome oOHoBneHus ). [Ipunoxure, eciim uMeroTcs
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KpaTKHUC ONMMCaHUA:

11.12: | WHAT SPECIAL CONDITIONS OR INCENTIVES WILL/COULD APPLY TO THE
PROPOSED PROJECT / Kakue oco0ble yCJ10BHS WIH NPUBJIEKATEJIbHbIE YePThI
OyAyT/MOryT KacaThCsl MPOEKTA:

E.g.: tax rates, tax holidays, loss carried forward, subsidies, profit repatriation and ownership
laws, export/import restrictions or incentives, etc. / Hanpumep, HaJoroBble CTaBKH,
OCBOOOKCHHE OT HAJIOTOB, CIIMCAHUE PACX0JI0B, CyOCHIUH, penaTpralus IpuObUTN 1 3aKOHBI B
OTHOILICHHUU CO6CTB€HHOCTI/I, 9KCIIOPTHO-UMITIOPTHBIC OTPAHUYCHUA WU ITPUBUIICTHUH, U T./.

Moscow Entrepreneurs Association
&

it

«V Annual International Business Partnership Matchmaking Forum
«Russia - Europe: Cooperation without Frontiers»
5-6 June 2012 Moscow

Plenary/Round-tables Registration Form
(all sections are to be filled in WORD format ONLY!!)
russia-europe-map@mail.ru; www.ru-eu-cooperation-without-frontiers.com

Surname: Name:
Organization: Position:
Address:

Phone: Fax:
E-mail: Web-site:

Yes, | would like to register for participation in the Plenary or its Round-table(s) (mark «+» in the relevant

box) and to propose for discussion the following topics (the box enlarges automatically):

Round-table Ne 1 «Russia-EU “Partnership for Modernization”. The role of State and Development
Institutions» Topics for discussion:




Round-table N 2 «Finance and Credit Mechanisms for Entrepreneurship Development. Moscow as an
Attractive Environment for Business»

Topics for discussion:

Round-table M 3 «Regional Entrepreneurship Development: investment climate, export potential support,
innovations and investment, WTO possibilities for Russian business»

Topics for discussion:

The whole Forum (Plenary session, Round-tables)

In case of speaking, PowerPoint Presentation or Word file with your speech should be provided by e-mail:
russia-europe-map@mail.ru

together with the filled-in registration form not later than 28 May 2012.

Yes, | would like to speak (mark «+» in the relevant box):

Round-table 1 Round-table 2 | Round-table 3 Plenary session

Title / topic of the presentation / speech:

In case of speaking, please provide with (1) filled-in registration form, and (2) your brief CV

not later than 28 May 2012.
Contacts:

Mr. Andrei Akopov, Executive Director, Organizing Committee, +7-903-267-6998, russia-europe-map@mail.ru
Ms. Elena Babich, Deputy Executive Director, Organizing Committee, +7-963-770-0409, ru-eu.org@mail.ru

Place, Date
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